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Networking works when relationships come first

Meaningful networking begins with curiosity, genuine CURIOSITY

Interest, and trust....not an immediate sales pitch.
INTEREST

GOAL: Move beyond exchanging contact information
and begin building relationships that create opportunity TRUST

and impact.
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Five ways to turn a contact into a meaningful connection

01 Listen Before You Lead

02 Say It With Confidence

03 Your Personal Board of Directors

04 My Strength, Your Strength

05 Do It Before You Leave
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Listen Before You Lead

Pair with someone you do
not know.

Each woman has two minutes to
share. The listener stays curious
and waits to offer ideas, resources,
or connections until the speaker
finishes.
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ASK, THEN LISTEN

What are you currently working
toward?

What challenge are you facing?

What support would be helpful?
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Say It With Confidence

If people cannot clearly explain what you do, they cannot connect
you to the right opportunities.

YOUR VALUE STATEMENT

| help do so they can

Partner feedback: Was it clear? Was it confident? Would | know when to refer someone to her?

Practice it. Refine it. Say it again.
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Build Your Personal Board of Directors

A large contact list is not the same as a strong network. \Write one name beside each role, and

notice what is missing.

01 MENTOR
advises and guides me
02  SPONSOR
advocates for me in important rooms
03  PEER
encourages and collaborates with me
04  CONNECTOR
introduces me to people and opportunities

05  MENTEE

someone | support and pour into

MCJ CONSULTING | WOMAN 2 WOMAN

06



Mentors prepare you. Sponsors advocate for you.

MENTOR SPONSOR
Helps you prepare for the Says your name in the
opportunity. room where decisions are

made.

“She is the woman you need.”
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Choose Collaboration Over Competition

Some women are not your competition. They are your missing
connections.

In groups of three or four, share:

01 One thing | do exceptionally well
02 One area where | need support

03 One resource or connection | can offer
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— EXERCISE 5

Do It Before You Leave
A connection without follow-up is usually
just a conversation.

Choose one woman you met today and
send a personalized message before you
leave.

Intentional action turns a meeting into a
relationship.
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FOLLOW-UP MESSAGE

It was wonderful meeting you at
the Woman 2 Woman Networking
Workshop. | enjoyed learning
about .  would love to
stay connected and continue our
conversation about
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Turn today’s connections into action within 48 hours

01 One woman | will contact
Name:

02 One helpful resource | will share
Resource:

03 One introduction | will make
Connection:

04 One next step | will complete

Action:
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Stand in your value—and help another woman stand in
hers

| will use my voice.
| will value what | bring.
| will open doors for other women.

| will build meaningful connections.

And | will turn those connections into impact.
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Build relationships.
Open doors. THANK
Create impact. YOU

Networking is not about collecting the most contacts. It is about creating
opportunities that strengthen women, businesses, communities, and
legacies.

Muriel Varner
MCJ Consulting, LLC
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